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CONFIDENTIAL - BUSINESS STILL IN OPERATION
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Available



Lease Rate Contact Broker

Building Size   ±2,458 SF

Lot Size 0.59 Acres

Type 2nd Gen QSR

Occupancy Jack in the Box

PROPERTY HIGHLIGHTS

Drive Time 5 Min 10 Min 15 Min

Population 34,256 116,837 248,009

Median Income $96,428 $86,367 $82,851

Total Retail 
Expenditure $601.67 M $2.0 B $4.05 B 

Property at a Glance

Property Profile

901 Dairy Ashford| For Lease

Ideal Location
This property is located at the hard corner of Dairy Ashford Street and Kimberley Lane and less than one 

mile from Interstate 10 with traffic counts of 110,000 VPD. A major amenity for 901 Dairy Ashford is that it is 

directly across the street from Stratford High School, one of Houston’s top ranked public schools with 2,000+ 

students located in the Spring Branch ISD. This high school is currently operating at full capacity. The subject 

site is located an equal distance from the high school as well as its famous Darrell Tully Stadium, which 

opened in the 60s and has capacity for 13,700+ attendees.
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Area Retail 
901 Dairy Ashford| For Lease
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39,906 VPD

25,616 VPD



Demographic Trends 

901 Dairy Ashford| For Lease

Market
Overview

901 Dairy Ashford Rd, Houston, Texas, 77079
1 mile radius

Households & population

20,310
Current total population

21,859
5 Year total population

8,234
Current total households

8,798
5 year total households

Race

White population

Black population

American Indian population

Asian population

Pacific islander population

Other race population

Population of two or more races

Household & population characteristics

$79,845
Median household

income

$311,059
Median home value

39.4%
Owner occupied

housing units

36.2
Median age

52.4%
Female population

52.5%
% Married (age 15

or older)

Education

9%

No
high school

diploma 14%
High school

graduate

22%
Some college

56%
Bachelor's/graduate/prof

degree

Business

1,376
Total businesses

14,782
Total employees

Annual lifestyle spending

$3,127
Travel

$108
Theatre/operas/

concerts

$123
Movies/museums/

parks

$80
Sports events

$7
Online games

Annual household spending

$2,781
Apparel &
services

$220
Computers &

hardware

$4,906
Eating out

$6,689
Groceries

$6,830
Health care

Employment

78%
White collar

10%
Blue collar

12%
Services

8.7%

Unemployment rate



This document has been prepared by Colliers International for advertising and general 
information only. Colliers International makes no guarantees, representations or 
warranties of any kind, expressed or implied, regarding the information including, 
but not limited to, warranties of content, accuracy and reliability. Any interested 
party should undertake their own inquiries as to the accuracy of the information. 
Colliers International excludes unequivocally all inferred or implied terms, conditions 
and warranties arising out of this document and excludes all liability for loss and 
damages arising there from. This publication is the copyrighted property of Colliers 
International and/or its licensor(s). ©2021. All rights reserved.
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Contact

Maximize the potential of property to accelerate the success of our clients and our people.

Our mission 

1233 West Loop S, Suite 900
Houston, TX 77027 
P: +1 713 222 2111



Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa�on about 

brokerage services to prospec�ve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage ac�vi�es, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material informa�on  about the property or transac�on received by the broker;
• Answer the client’s ques�ons and present any o�er to or counter-o�er from the client; and
• Treat all par�es to a real estate transac�on honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wri�en lis�ng to sell or property management agreement. An owner's agent must perform the broker’s minimum du�es 
above and must inform the owner of any material informa�on about the property or transac�on known by the agent, including 
informa�on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri�en representa�on agreement. A buyer's agent must perform the broker’s minimum du�es above and must inform the buyer of any 
material informa�on about the property or transac�on known by the agent, including informa�on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the par�es the broker must �rst obtain the wri�en 
agreement of each party to the transac�on. The wri�en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga�ons as an intermediary. A broker who acts as an intermediary:  

• Must treat all par�es to the transac�on impar�ally and fairly;
• May, with the par�es' wri�en consent, appoint a di�erent license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instruc�ons of each party to the transac�on.
• Must not, unless speci�cally authorized in wri�ng to do so by the party, disclose:

� that the owner will accept a price less than the wri�en asking price;
� that the buyer/tenant will pay a price greater than the price submi�ed in a wri�en o�er; and
� any con�den�al informa�on or any other informa�on that a party speci�cally instructs the broker in wri�ng not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac�on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner �rst. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s du�es and responsibili�es to you, and your obliga�ons under the representa�on agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no�ce is being provided for informa�on purposes. It does not create an obliga�on for 
you to use the broker’s services. Please acknowledge receipt of this no�ce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Phone 

Sales Agent/Associate’s Name License No. Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 Informa�on available at www.trec.texas.gov 
 IABS 1-0 

Date 
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