LGw
Wi




CONFIDENTIALITY AND DISCLAIMER

Sabre Real Estate Advisors (“Sabre”) hereby advises all prospective purchasers of Net Leased property as follows:

The information contained in the Marketing Brochure has been obtained from sources we believe to be reliable. However, Sabre has not and will not verify any of
‘ this information, nor has Sabre conducted any investigation regarding these matters. Sabre makes no guarantee, warranty or representation whatsoever about the
. accuracy or completeness of any information provided.
P d
' As the buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before
completing any purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Sabre expressly
denies any obligation to conduct a due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not represent the current or future performance of
this property. The value of a net leased property to you depends on factors that should be evaluated by you and your tax, financial and legal advisors.

Buyers and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any net leased property to determine to your
satisfaction with the suitability of the property for your needs.

7‘ Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and
financial documents related to the property and tenant. While the tenant’s past performance at this or other locations in an important consideration, it is not a guar-
antee of future success. Similarly, the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on tenant’s

projected sales with little or no record of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail
to pay the lease rent or property taxes, or may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market,
economic, environmental or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her own investigation of
all matters affecting the intrinsic value of the property and the value of any long-term lease, including the likelihood of locating a replacement tenant if the current
tenant should default or abandon the property, and the lease terms that Buyer may be able to negotiate with a potential replacement tenant considering the location
of the property, and the Buyer’s legal ability to make alternate use of the property.

By accepting this Sabre Brochure you agree to release Sabre and hold it harmless from any kind of claim, cost, expense, or liability arising out of your investigations
and/or purchase of this net leased property.

CONFIDENTIALITY AND DISCLAIMER
The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from
Sabre Real Estate Advisors (“Sabre”) and should not be made available to any other person or entity without the written consent of Sabre. This marketing Brochure
has been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in subject property. The
. information contained herein is not a substitute for a thorough due diligence investigation. Sabre has not made any investigation, and makes no warranty or repre-
sentation, with respect to the income or expenses for the subject property, the future projected financial performance of the property, the size and square footage
of the property and improvements, the presence or absence of contaminating substances, PCB’s or asbestos, the compliance with State and Federal regulations,
the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans or intentions to continue
its occupancy of the subjects property. The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable; however,
Sabre has not verified, and will not verify, any of the information contained herein, nor has Sabre conducted any investigation regarding these matters and makes no
warranty or representation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information
provided. All potential buyers must take appropriate measures to verify all of the information set forth herein.
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NON-ENDORSEMENT NOTICE
Sabre Real Estate Advisors (“Sabre”) is not affiliated with, sponsored by or endorsed by any commercial tenant or lessee identified in this marketing package. The pres-
ence of any corporation’s logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Sabre, its affiliates
or subsidiaries, or any agent, product, service, or commercial listing of Sabre, and is solely included for the purpose of providing tenant lessee information about this
listing to prospective customers.
ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLASE CONSULT YOUR SABRE AGENT FOR MORE DETAILS.
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Offered Exclusively by:

Lawrence Anderson
anderson@sabre.life
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LOCATION OVERVIEW

Property Features

Approximately 42 Acres situated on University
Parkway (Hwy 316) & Buford Drive (SR 20)
Lawrenceville, Gwinnett County, Georgia

79,108 vehicles per day on Route 316 (University
Parkway) and 40,756 vehicles per day on Buford
Drive NE

All utilities available to site

Adjacent to Georgia Gwinnett College with a
student population of 12,500

Excellent visibility, signage, and access to SR 20
and Collins Hill Road

Coolray Stadium on SR 20, located just North of
subject property is home to the Gwinnett Stripers
Triple A baseball affiliate of the Atlanta Braves

Residential growth spurred by schools including
the #1 ranked High School, Gwinnett School of
Mathimatics, Science and Technology

Gwinnett County is the second most populous
county in the state of Georgia and is a leader in
investment and job creation
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AERIAL VIEWS




PROPOSED LENDON LANE CONNECTOR ROAD
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PROPOSED CONCEPT PLAN
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TRADE AREA
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DEMOGRAPHIC SUMMARY
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Population 67,124 192,258 144,378
Median HHI $60,543 $70,123 $67,975
Average HHI $75,901 $86,875 $85,142
Daytime Pop 87,825 183,063 149,284
Households 21,943 62,447 47.481
Median Age 334 34.7 34.4
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LEARN MORE

We're a full-service boutique real estate and advisory firm built for today’s world. We part-
ner with our clients to always put them in the best position to win. We not only understand
real estate, we think like retailers, investors, restaurateurs, franchisors and entrepreneurs.

We are eager students of shopping behavior, franchising, technology, media, fashion, mu-
sic and pop culture.
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WEBSITE | SABRE.LIFE . INSTAGRAM | @SABREREALESTATE
YOUTUBE | SABRE REAL ESTATE . FACEBOOK | SABRE REAL ESTATE
TWITTER | @SABREREALESTATE . LINKEDIN | SABRE REAL ESTATE




