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Bay Colony West — Master Plan
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Dickinson ISD Plans to Build 2 Schools
Area growth led to bond election for most pressing needs for Dickinson ISD

By Jessica Franklin
June 17, 2014

Expanding business and housing markets in Dickinson have created significant growth, bringing about 4,000
students to the school district during the past decade.

The Dickinson school district is adding more campuses to accommodate the growth.

"The district grew by almost 56 percent from 6,256 students in the 2002-03 school year to 9,746 students in
the 2012-13 school year," said Tammy Dowdy, district director of communications. "Projections are that we will
exceed 10,000 students at the beginning of the school year in August."

Voters approved a $56 million bond proposal on May 10 calling for the construction of two new campuses,
Elementary No. 7 and Middle School No, 3. District officials are considering a "mini-education village" design
option in which the elementary and middle school will share a cafeteria and common areas.

"These two schools are what we believe are our most pressing needs," Dowdy said. "We simply have to have
the space for the students.”

The district is tentatively planning to build the schools on district-owned land off Interstate 45 near FM 517 and
Calder Road. The location would be home to an approximately 105,000 square foot elementary school and an
approximately 115,000 square foot middle school.

"Over the next few months, district administrators will be working with architects to design the campuses,"
Dowdy said. "Board approval is needed before we can start the bidding process. Construction will most likely
begin at the end of this year."

The project is scheduled to be completed in August 2016. The bond package raises the tax rate by 3 cents from
$1.54 per $100 of valuation to $1.57. The owner of a $100,000 home will pay an extra $33 a year.

Without the new elementary school, four of the district's six elementary campuses will be above capacity by
2016.

The district's two middle school campuses are currently over capacity, said Vicki Mims, Dickinson ISD
superintendent.

A demographic study recently completed by the district projected that elementary school and middle school
enrollment will increase by several hundred students during the next two years, she said.

"We will inevitably need another junior high and high school," Mims said.

"We already own land for a new high school. We currently have portable buildings on some of our campuses
which help with the student increase."
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Many of the fastest growing neighborhoods are in the west side of the district.

The Bay Colony subdivisions around Calder Road are adding homes as well as the Lago Mar subdivision near
Tanger Outlets, Dowdy said.

"Dickinson ISD is larger than people realize," she said. "Our district covers 61 square miles and is the fastest
growing school district in Galveston County."

The district stretches from Highway 96 by Tuscan Lakes south to Gulf Greyhound Park and from Galveston Bay
to Cemetery Road including the new communities in the Bay Colony and Calder Road area.

Preparing for potential growth can be tricky, Mims said.
Facilities and staff must be in place to handle the increase of students.
However, the process of building a new campus takes two to three years from initial proposals to completion.

"Dickinson ISD has been extremely proactive in looking forward and preparing for the expected growth," said
Darrell Carney, a member of the Dickinson ISD facility task force and president of the Dickinson Economic
Development Corp.

"Improving and renovating our facilities is a continuous process."

Taxpayers approved four facility bond issues in the last 13 years including an $85 million bond in 2005 and a
$107.5 million bond in 2007 that funded construction for several new and existing buildings on campuses
district wide.

"We are evaluating our needs every year," Dowdy said.

"As more students enroll, we have to work to find a way to have space for them."
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Information About Brokerage Services
SauaL HousiNG Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
¢ A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
o Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
¢  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Finial Group, LLC 602078 info@finialgroup.com 713-422-2100

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Keith Bilski 540115 keith.bilski@finialgroup.com 713-422-2090

Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0

Keith Bilski | (713) 422-2090 | keith.bilski@finialgroup.com




	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6

