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Historic Cattleman Square 

Move-In Ready Office Space & Redevelopment Opportunities



The Property is comprised of multiple parcels totaling 
1.302 Acres in the Cattleman Square Historic District 
of downtown San Antonio. The Property is prime for 
redevelopment activity given its location just one 
block from the downtown campus of The University 
of Texas at San Antonio and across the street from 
VIA Metropolitan Transit’s headquarters building and 
flagship Centro Plaza transit hub. Cattleman Square is 
in the midst of a revitalization, with the area included 
in the recently-designated Zona Cultural district and 
the subject of reinvestment by entities both public and 
private. The Property is primed for future development 
due to historic high demand for downtown housing, 
retail and office space and the lack of supply to fill those 
needs.

Lot Size: Multiple parcels totaling 1.302 Acres



HEIMANN BUILDING
118 N Medina
19,329 RSF
Available Space:

•	 1st Floor: up to 6,919 RSF* - office
•	 2nd Floor: up to 7,885 RSF*- office

908 W HOUSTON STREET 
5,052 RSF

•	 office/retail for lease

RICH BOOK BUILDING SITE
900 W Houston St
14,306 to 80,000 RSF

•	 for lease
•	 redevelopment opportunity

Availabilities

*Available June 1st



The Heimann Building was once home to a hotel that was the first with both a telephone system and air conditioning, according to 
the National Trust for Historic Preservation. The three-story brick building was constructed in 1909 by noted San Antonio architect 
Atlee B. Ayres. With restored New Orleans-style balconies and Spanish red tile roof, the refurbished Heimann building has become a 
prominent landmark for the Cattleman Square Historic District and the building is now listed in the National Register of Historic Places.  

The Heimann Building has abundant balcony and gated outdoor spaces available. Gated, surface parking surrounding Building is 
available at a ratio of 2.00 / 1,000 RSF

Heimann Building



Heimann Building
Existing training room



•	 Three classrooms
•	 One large 

classroom
•	 Commercial 

kitchen
•	 Offices with two 

private outdoor 
courtyards

Heimann Building
1st floor - up to 6,919* RSF

2,614 RSF
1,307 RSF1,271 RSF

697 RSF 748 RSF

*Available June 1st 

282 RSF

Fenced Outdoor 
Courtyard Area

Fenced Outdoor 
Courtyard Area

Existing 
Training Room

Existing 
Commercial 

Kitchen

Building 
Lobby

Classroom Classroom

ClassroomOffices Reception 



Heimann Building
2nd floor - Full floor opportunity



•	 Private office 
space with training 
room

•	 Training room has 
furniture in-place

*Available June 1st 

Heimann Building
2nd floor - Up to 7,885 RSF *

1,577 RSF



908 W HOUSTON STREET
5,052 RSF

RICH BOOK BUILDING SITE
900 W Houston St

14,306 to 80,000 RSF

Redevelopment opportunities



908 West Houston
1st floor - 2,526 RSF

Sample Test FitAs built plan

•	 Office/ retail space



•	 Office/ retail space

908 West Houston
2nd floor - 2,526 RSF

Sample Test FitAs built plan



CATTLEMAN SQUARE HISTORIC DISTRICT
Cattleman Square, named for its proximity to the Union 
Stockyards, is one of the oldest neighborhoods in San 
Antonio. The Cattleman Square Historic District is a small 
collection of streets on the west side of IH-35 immediately 
west of downtown. The buildings within the district 
include a variety of late 19th and early 20th century 
commercial and industrial structures. 

Both the VIA Metropolitan Transit Headquarters campus 
and the newly-opened, $35 million Centro Plaza transit 
hub are located across the street from the property. In 
addition, the property is one block from UTSA’s downtown 
campus, where over 6,000 students currently attend 
classes and an expansion of the downtown campus and 
student housing is currently being planned with UTSA’s 
leadership.

ZONA CULTURAL
The property is located within the Zona Cultural, the 
state’s newest metro cultural district. The Zona Cultural is 
comprised of 44 contiguous blocks of historic structures 
and places, including the site on which the city of San 
Antonio was founded in 1718. Zona Cultural is one of 
just three officially designated cultural districts in San 
Antonio. With the new designation, a revitalization and 
reinvestment program is underway to allocate funds to the 
Zona Cultural’s continued growth and development.

DISCLAIMER
Although information has been obtained from sources deemed reliable, neither Owner nor JLL makes any guarantees, warranties or representations, express or 
implied, as to the completeness or accuracy as to the information contained herein. Any projections, opinions, assumptions or estimates used are for example only. 
There may be differences between projected and actual results, and those differences may be material. The Property may be withdrawn without notice. Neither Owner 
nor JLL accepts any liability for any loss or damage suffered by any party resulting from reliance on this information. If the recipient of this information has signed 
a confidentiality agreement regarding this matter, this information is subject to the terms of that agreement. ©2020. Jones Lang LaSalle Brokerage, Inc. All rights 
reserved.



11-2-2015

TYPES O
F REAL ESTATE LICEN

SE H
O

LDERS: 


A BRO
KER is responsible for all brokerage activities, including acts perform

ed by sales agents sponsored by the broker.


A SALES AG
EN

T m
ust be sponsored by a broker and w

orks w
ith clients on behalf of the broker.

A BRO
KER’S M

IN
IM

U
M

 DU
TIES REQ

U
IRED BY LAW

 (A client is the person or party that the broker represents): 


Put the interests of the client above all others, including the broker’s ow
n interests; 


Inform

 the client of any m
aterial inform

ation  about the property or transaction received by the broker;


Answ
er the client’s questions and present any offer to or counter-offer from

 the client; and


Treat all parties to a real estate transaction honestly and fairly. 

A LICEN
SE HO

LDER CAN
 REPRESEN

T A PARTY IN
 A REAL ESTATE TRAN

SACTIO
N

: 

AS AGEN
T FO

R O
W

N
ER (SELLER/LAN

DLO
RD):  The broker becom

es the property ow
ner's agent through an agreem

ent w
ith the 

ow
ner, usually in a w

ritt
en listing to sell or property m

anagem
ent agreem

ent. An ow
ner's agent m

ust perform
 the broker’s m

inim
um

 
duties above and m

ust inform
 the ow

ner of any m
aterial inform

ation about the property or transaction know
n by the agent, including 

inform
ation disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AG
EN

T FO
R BU

YER/TEN
AN

T:  The broker becom
es the buyer/tenant's agent by agreeing to represent the buyer, usually through a 

w
ritt

en representation agreem
ent. A buyer's agent m

ust perform
 the broker’s m

inim
um

 duties above and m
ust inform

 the buyer of any 
m

aterial inform
ation about the property or transaction know

n by the agent, including inform
ation disclosed to the agent by the seller or 

seller’s agent. 

AS AG
EN

T FO
R BO

TH - IN
TERM

EDIARY:  To act as an interm
ediary betw

een the parties the broker m
ust first obtain the w

ritt
en 

agreem
ent of each party to the transaction. The w

ritt
en agreem

ent m
ust state w

ho w
ill pay the broker and, in conspicuous bold or 

underlined print, set forth the broker's obligations as an interm
ediary. A broker w

ho acts as an interm
ediary:   


M

ust treat all parties to the transaction im
partially  and fairly;


M

ay, w
ith the parties' w

ritt
en consent, appoint a different license holder associated w

ith the broker to each party (ow
ner and

buyer) to com
m

unicate w
ith, provide opinions and advice to, and carry out the instructions of each party to the transaction. 


M

ust not, unless specifically authorized in w
riting to do so by the party, disclose: 

ᴑ 
that the ow

ner w
ill accept a price less than the w

ritten asking price;
ᴑ 

that the buyer/tenant w
ill pay a price greater than the price subm

itted in a w
ritten offer;  and

ᴑ 
any confidential inform

ation or any other inform
ation that a party specifically instructs the broker in w

riting not to
disclose, unless required to do so by law

. 

AS SU
BAG

EN
T: A license holder acts as a subagent w

hen aiding a buyer in a transaction w
ithout an agreem

ent to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and m

ust place the interests of the ow
ner first.   

TO
 AVO

ID DISPU
TES, ALL AG

REEM
EN

TS BETW
EEN

 YO
U

 AN
D A BRO

KER SHO
U

LD BE IN
 W

RITIN
G AN

D CLEARLY ESTABLISH: 


The broker’s duties and responsibilities to you, and your obligations under the representation agreem
ent. 


W

ho w
ill pay the broker for services provided to you, w

hen paym
ent w

ill be m
ade and how

 the paym
ent w

ill be calculated.

LICEN
SE HO

LDER CO
N

TACT IN
FO

RM
ATIO

N
: This notice is being provided for inform

ation purposes. It does not create an obligation for 
you to use the broker’s services. Please acknow

ledge receipt of this notice below
 and retain a copy for your records. 

Inform
ation About Brokerage Services 

Texas law
 requires all real estate license holders to give the follow

ing inform
ation about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm
 

License N
o. 

Em
ail 

Phone 

Licensed Supervisor of Sales Agent/
Associate  

License N
o. 

Phone 

Licensed Broker /Broker Firm
 N

am
e or 

Prim
ary Assum

ed Business N
am

e    
License N

o. 
Em

ail 
Phone 

Regulated by the Texas Real Estate  Com
m

ission 
  Inform

ation available at w
w

w
.trec.texas.gov 

     IAB
S 1-0 

D
ate 

Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s N
am

e 
License N

o. 
Em

ail 
Phone 

Jones Lang LaSalle Brokerage, Inc.
591725

jan.lighty@
am

.jll.com
214-438-6100

Bradley Stone Selner
399206

brad.selner@
am

.jll.com
214-438-6169

M
eredith Sheeder

631025

Em
ail 

210-293-6835
m

eredith.sheeder@
am

.jll.com




