


A N  E L E VAT E D  D E S I G N

• Approx. 493,000-SF Class A office development 

• 19 stories (ground floor retail below 9 levels  

of parking supporting a 9 story office tower) 

• Large, 48,000 SF floor plates designed to  

maximize efficiency  

• Floor-to-ceiling glass presenting 360º  

panoramic views 

• Structured parking at 3.65 spaces per  

1,000 square feet with direct access to the building  

• Three access points to manage traffic flow 

• Secured bike area in the garage 

• Public sky terrace on 11th floor offering  

collaborative space and stunning views 

• Multiple outdoor work areas

To Austin, Texas’ next premier office 

district comes Arena Tower — a new 

19-level Class A office development. 

Located on Burnet Road, just south of 

Braker Lane and one block from The 

Domain, this site is adjacent to the 

Austin FC Soccer Park & Stadium.  

On-site amenities include an outdoor 

sky terrace, a ground-floor coffee bar, 

café, showers and locker rooms. 



• Hospitality-driven lobby with numerous seating 

options and collaboration areas; a café, and a 

sizeable coffee bar that opens to outdoor seating at 

the front of the building

• Showers and locker rooms on the ground floor

• 4,000 SF sky terrace on 11th floor, which provides an 

ideal spot for large company events and vast views  

of the city

• Private tenant balcony available

F R A M I N G  A  V E R T I C A L
C O M M U N I T Y

I N  A N  U N M ATC H E D  
L O C AT I O N

• Adjacent to the MLS Soccer Park & Stadium  

(Home to Future MLS team Austin FC) 

• Located on Burnet Road, just south of Braker Lane 

and one block from The Domain
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Ben Tolson

512.684.3819

tolson@aquilacommercial.com

Bethany Perez

512.684.3813 

perez@aquilacommercial.com

Bart Matheney 

512.684.3808  

matheney@aquilacommercial.com

L E A S I N G  AG E N T S
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0.5 MILE RADIUS

1 MILE RADIUS

1
professional 
sports and 
entertainment 
venue

8 hotels 
including the 
Archer Hotel, 
Aloft and The 
Westin

Over 50 
restaurants 
including True 
Food Kitchen, 
North Italia, 
Fleming’s 
Steakhouse and 
more

3,500 
apartment 
units with 500 
more under 
construction 

4 
entertainment 
venues 
including 
TopGolf and 
iPic Theater

5
banks branches 
including
IBC Bank, BBVA, 
Wells Fargo and 
more

3
day care 
facilities 
including 
Bright Horizons

81 550 3.5K 4 3
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material informa on  about the property or transac on received by the broker;
• Answer the client’s ques ons and present any o er to or counter-o er from the client; and
• Treat all par es to a real estate transac on honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum du es 
above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the par es the broker must rst obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:  

• Must treat all par es to the transac on impar ally and fairly;
• May, with the par es' wri en consent, appoint a di erent license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on.
• Must not, unless speci cally authorized in wri ng to do so by the party, disclose:

that the owner will accept a price less than the wri en asking price;
that the buyer/tenant will pay a price greater than the price submi ed in a wri en o er; and
any con den al informa on or any other informa on that a party speci cally instructs the broker in wri ng not to
disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 
 Informa on available at www.trec.texas.gov 

 IABS 1-0 

Date 

Sales Agent/Associate’s Name License No. Email Phone 

AQUILA Commercial LLC 567896 info@aquilacommercial.com 512-684-3800

Christopher Perry 428511 perry@aquilacommercial.com 512-684-3803

Clark Barton Matheney 372403 matheney@aquilacommercial.com 512-684-3808

Bethany Perez 609899 perez@aquilacommercial.com 512-684-3813

Benjamin Bradshaw Tolson 586472 tolson@aquilacommercial.com 512-684-3819


