
The Shoppes at Sienna Plantation

For Lease – Retail Space

Kolbe M. Curtice, CCIM, CLS   | +1 281 494 4769   |   kolbe.curtice@colliers.com

• Two retail lease spaces 
currently available

• 1,465-SF second 
generation end cap 
space

• 2,210-SF built-out 
“office” layout inline 
space; furniture 
available

• Great area 
demographics; high
traffic counts

• Direct frontage on 
Highway 6 at lighted 
intersection

Building Amenities

• Easy access to Fort 
Bend Parkway 
Toll Road

• Well-maintained 
property

• Quality regional 
tenant mix

• Consistently over 
90% occupied

• Rental Rate:
$25.00/SF/YR NNN

9029 Highway 6, Missouri City, TX 77459

The Shoppes at Sienna Plantation is a 26,230-SF retail shopping center at the entrance to the 10,000-acre,
award-winning master planned community of Sienna Plantation. Sienna Plantation is ranked among the
top 50 best-selling master planned communities in the nation.

1,465 SF  
End Cap

2,210 SF  
Inline
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The Shoppes at Sienna Plantation – 2,210-SF Inline Space

Office

Office

This 2,210-SF space features an “office” build out that is ideal
for insurance, real estate, accounting, education or similar
business uses. Furniture is available.

Suite 140
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The Shoppes at Sienna Plantation – 2,210-SF Inline Space
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The Shoppes at Sienna Plantation – 1,465-SF End Cap

This 1,465-SF end cap space, located at the main entrance
into the retail center directly off Highway 6, is ideal for a
variety of retail businesses.

Suite 190
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The Shoppes at Sienna Plantation – Demographics

Key Variables 1-Mile 3-Mile 5-Mile

Estimated Population (2021) 7,232 67,296 176,476

Population (Projected 2026) 8,276 76,838 201,123

Estimated Households (2021) 2,315 22,023 56,626

Households (Projected 2026) 2,657 25,147 64,608

Estimated Avg. HH Income (2021) $141,956 $143,673 $129,257

Projected Annual Growth          
2021-2026 2.73% 2.69% 2.65%

Traffic Count  49,900 W / 35,290 E of Site - State Highway 6  (ESRI 2020)

Source: HYDRA 2021

Entrance to Sienna Plantation

Kolbe M. Curtice, CCIM, CLS
+1 281 494 4769
kolbe.curtice@colliers.com
Colliers.com

15999 City Walk
Suite 250 

Sugar Land, TX 77479
colliers.com

1,465 SF  
End Cap

2,210 SF  
Inline

This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees, representations or warranties of any 
kind, expressed or implied, regarding the information including, but not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries 

as to the accuracy of the information. Colliers International excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and excludes all 
liability for loss and damages arising there from. This publication is the copyrighted property of Colliers International and/or its licensor(s). ©2021. All rights reserved.
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material informa on  about the property or transac on received by the broker;  
• Answer the client’s ques ons and present any o er to or counter-o er from the client; and 
• Treat all par es to a real estate transac on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum du es 
above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the par es the broker must rst obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:  

• Must treat all par es to the transac on impar ally and fairly;  
•  May, with the par es' wri en consent, appoint a di erent license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on. 
•  Must not, unless speci cally authorized in wri ng to do so by the party, disclose: 

that the owner will accept a price less than the wri en asking price; 
that the buyer/tenant will pay a price greater than the price submi ed in a wri en o er; and 
any con den al informa on or any other informa on that a party speci cally instructs the broker in wri ng not to 
disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 Informa on available at www.trec.texas.gov 
 IABS 1-0 

Date 

Colliers International Houston, Inc. 29114 713 222 2111

Gary Mabray 138207 gary.mabray@colliers.com 713 830 2104

John Patrick Duffy 604308 patrick.duffy@colliers.com 713 830 2112

Kolbe Curtice 343848 kolbe.curtice@colliers.com 281 494 4769
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