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For Sale

5.17 Acres
• Versatile User/Development Tract

• ±548’ Frontage

• Just Off State Highway 6
• Outside City Limits

• Fort Bend County

Interactive Map

W
estenfeldt Rd

5.17 Acres

Westenfeldt Rd    
Fresno, Texas  77545

mailto:Barkley.peschel@colliers.com
https://www.google.com/maps/d/u/0/edit?mid=1E8ElmzFQU6t86hoDWsAsXcbDSsuXSWyn&usp=sharing


Property Details
• 5.17-acre user/development tract

• Property is divisible

• ±548’ of frontage along Westenfeldt per 
survey

• Outside the city limits in Houston’s ETJ, Fort 
Bend County

• Adjacent to Fort Bend County MUD #23 (Teal 
Run)

• Outside the 100-year floodplain within Zone X

Westenfeldt Rd

Price
$875,000

Site

±548’ Frontage

Property Survey

https://colliershouston.s3.us-east-2.amazonaws.com/patterson/Peschel+-+5.17+AC+Westenfeldt%2C+Fresno/R8000-0759-00_Topo+Survey+of+5+17+acres.pdf
https://www.google.com/maps/d/u/0/edit?mid=1E8ElmzFQU6t86hoDWsAsXcbDSsuXSWyn&usp=sharing


Location
5.17-acre development tract 
located along Westenfeldt Rd, 
just off State Highway 6 in 
Fresno, E. Fort Bend County, 
Texas.  The site is bounded by 
Rabb Rd to the north and State 
Highway 6 to the south, and 
features ±548’ of frontage along 
Westenfeldt.  The property is a 
short distance from both the Fort 
Bend Toll Road to the west (±1.8 
miles) and State Highway 288 
(±5.7 miles) to the east, providing 
easy access to numerous major 
Houston thoroughfares.  

The site’s proximity to numerous 
master-planned communities 
such as Sienna Plantation, 
Riverstone, Lake Olympia, Teal 
Run and Creekmont make it well-
suited for commercial 
development.

Site

Interactive Map

Thoroughfare / Destination Approximate Distance

Fort Bend Parkway Toll Road 1.7 Miles

State Highway 288 5.6 Miles

FM 521 Road 1.7 Miles

Sam Houston Tollway / Beltway 8 7.8 Miles

Sienna Plantation 2.5 Miles

Southwest Freeway / Interstate 59/69 10.4 Miles
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https://www.google.com/maps/d/u/0/edit?mid=1E8ElmzFQU6t86hoDWsAsXcbDSsuXSWyn&usp=sharing
https://www.google.com/maps/d/u/0/edit?mid=1E8ElmzFQU6t86hoDWsAsXcbDSsuXSWyn&usp=sharing
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material informa on  about the property or transac on received by the broker;  
• Answer the client’s ques ons and present any o er to or counter-o er from the client; and 
• Treat all par es to a real estate transac on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum du es 
above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the par es the broker must rst obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:  

• Must treat all par es to the transac on impar ally and fairly;  
•  May, with the par es' wri en consent, appoint a di erent license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on. 
•  Must not, unless speci cally authorized in wri ng to do so by the party, disclose: 

that the owner will accept a price less than the wri en asking price; 
that the buyer/tenant will pay a price greater than the price submi ed in a wri en o er; and 
any con den al informa on or any other informa on that a party speci cally instructs the broker in wri ng not to 
disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 Informa on available at www.trec.texas.gov 
 IABS 1-0 

Date 

Colliers International | 15999 City Walk | Suite 250 | Sugar Land, TX 77479 | Main +1 281 494 4769 | www.colliers.com

Colliers International Houston, Inc. 29114 houston.info@colliers.com 713 222 2111

Gary Mabray 138207 gary.mabray@colliers.com 713 830 2104

John Patrick Duffy 604308 patrick.duffy@colliers.com 713 830 2112

Barkley Peschel 578061 barkley.peschel@colliers.com 281 242 2300


	For Sale
	Property Details
	Slide Number 3
	Slide Number 4
	Slide Number 5
	P 2 only.pdf
	For Sale
	Property Details
	Slide Number 3
	Slide Number 4
	Slide Number 5




