901 E 15th St.

Austin, TX 78702
OFFERING MEMORANDUM

Ryan McCullough

Senior Vice President

tel 512.643.8078
ryan.mccullough@naipartners.com

Tyler Jaynes

Senior Vice President

tel 512. 643.8076
tyler.jaynes@naipartners.com

Connor Watson

Senior Associate

tel 512.643.8079
connor.watson@naipartners.com

Mipartners

McCullough-Jaynes

Investment Group

NAI Partners

+ 512 580 6025

901 S MoPac Expy., Bldg. 1, Suite 550
Austin, Texas USA 78746
www.naipartners.com




Disclaimer

This broker's price opinion is for general
information only. No information, forward
looking statements, or estimations presented
herein represent any final determination on
investment performance. While the information
presented in this offering memorandum has
been researched andisthoughtto bereasonable
and accurate, any real estate investment is
speculative in nature. NAl Partners and/or its
agents cannot and do not guarantee any rate
of return or investment timeline based on the
information presented herein.

By reading and reviewing the information
contained in this offering memorandum,
the user acknowledges and agrees that NAI
Partners and/or its agents do not assume and
hereby disclaim any liability to any party for
any loss or damage caused by the use of the
information contained herein, or errors or
omissions in the information contained in this
offering memorandum, to make any investment
decision, whether such errors or omissions result
from negligence, accident or any other cause.

Investors are required to conduct their own
investigations, analysis, due diligence, draw
their own conclusions, and make their own
decisions. Any areas concerning taxes or specific
legal or technical questions should be referred
to lawyers, accountants, consultants, brokers,
or other professionals licensed, qualified or
authorized to render such advice.

In no event shall NAI Partners and/or its agents
be liable to any party for any direct, indirect,
special, incidental, or consequential damages
of any kind whatsoever arising out of the use of
this offering memorandum or any information
contained herein. NAI Partners and/or its agents
specifically disclaim any guarantees, including,
but not limited to, stated or implied potential
profits, rates of return, or investment timelines
discussed or referred to herein. N



Offering Summary

B INVESTMENT HIGHLIGHTS

e Beautiful Mixed Use Property with Medical
Office & Residential

e Property to be Delivered Vacant

e Current Zoning - LO-MU-CO-NP

e Irreplaceable Real Estate with Tremendous
Visibility From [-35 Which Sees Over 230,000
VPD

e Minutes From University of Texas and the Frank
C Erwin Special Events Center

e Excellent Surrounding Demographics With the
Median Household Income Above $84,000

B PRICING OVERVIEW
PRICING CONTACT BROKER

B PROPERTY INFORMATION

901 E 15th St. AKA
PROPERTY ADDRESS 1421 Olander St .
Austin, TX 78702

BUILDING AREA 5,684 Sq. Ft.

LOT SIZE 0.1377 AC
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Austin's Corporate Desirability
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Why Austin is the #1 City of the Future

Population Growth of 2.5% Annually

Austin has been #1 in population growth for 8 years in a row, according
to CBS Austin

City of Austin is home to nearly 965,000 residents with almost 2.2 million
people residing in the Austin-Round Rock metropolitan area.Austin has
been #1 in population growth for 8 years in a row, according to CBS
Austin

Population in Austin increased by 32.7% between 2009 and 2018

Austin remains one of the top destinations for migrating talent, with about
6.7% of Austin residents in 2018 having lived elsewhere just one year
earlier

The Austin Metropolitan Area is predicated to experience a population
growth rate of 31.6% between 2020 and 2030

Increasing Job Opportunity

GDP of Austin-Round Rock is more than $146.7 billion, according to the
Federal Reserve Bank of St. Louis, and has grown by nearly 64% since
2010

Job growth in Austin last year was 3.3%

Kiplinger projects job growth in Texas will be 1.6% in 2020, with Austin
having employing growth of around 2% after eight solid years of “red
hot” gains

Unemployment rate in the Austin metro area is 2.4%

#1 Best Place to Live 2019
#3 Best Place to Live 2020-2021

Statesman

#1 Fastest Growing Large City in
the Country

#1 Real Estate Market to Invest 2020

#1 US City to Start a Business
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11-2-2015
///'ir\ Information About Brokerage Services

TREC Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landiords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
® A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW [A client is the person or party that the broker represents):
# Put the interests of the client above all others, including the broker's own interests;
# Inform the client of any material information about the property or transaction received by the broker;
» answer the client's questions and present any offer to or counter-offer from the client; and
®» Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWMER [SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in @ written listing to sell or property management agreement. An owner's agent must perform the broker's minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, induding
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, induding information disclosed to the agent by the seller or
sefler's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underfined print, set forth the broker's obligations as an intermediary. A broker whao acts as an intermediary:
® Must treat all parties to the transaction impartially and fairly;
= May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opiniens and advice to, and carry out the instructions of each party to the transaction.
®  Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential infermation or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding 3 buyer in a transaction without an agreement to represent the
buyer. & subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND ANDKER SHOULD BE IN WRTI'!"G AND CLEARLY ESTABLISH:
# The broker's du‘ues amnd responsibilities to you, and your under the
® Who will pay the broker for services provided to you, when payment will be made and how the paym ent \mli be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

PCR Brokerage Austin, LLC dba NAlFarners - 9003950  licensing@naipartners.com  713-629-0500

Licensed Broker /Broker Firm Name or License Mo. Email Phane
Primary Assumed Business Name

Jon Silberman 389162 jon.siberman@naipartners.com 713-629-0500
Designated Broker of Firm License No. Email Fhone

Jon Silberman 389162 jonsilberman@naipartners.com 713-629-0500
Licensed Supervisor of Sales Agent/ License Mo. Email Phone
Associate

Ryan McCullough 742422  ryanmecullough@naipartners.com  512-643-8078
Sales Agent/Associate’s Name License No. Email Phone

BuyerTenant'Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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