
For Lease
Med Centre Pointe

7220 Louis Pasteur

Jones Lang LaSalle Brokerage, Inc

Property description

 – Two adjacent, single-story medical office buildings totalling 47,000 SF

 – Located near the southeast corner of Louis Pasteur and Babcock Rd in 
the South Texas Medical Center

 – Approximately 15 minutes to San Antonio International Airport 

 – Parking ratio is 4:1000

 – Surface parking is well lit 

Louis Pasteur

Babcock Rd

Med Centre Pointe

For more information, contact:
Brian Kates

+1 210 293 6848
brian.kates@am.jll.com

Land Folkes

+1 210 839 2002
land.folkes@am.jll.com



Suite 120
Suite 150

For Lease

Audie L. Murphy 
Memorial VA 

Hospital
Warm Springs 
Rehabilitation 

Hospital

South Texas 
Research 

Facility

Medical D
r

Fredericksburg Rd

Wurzbach Pkwy

Babcock Rd

Babcock Rd

Wurzbach Pkwy

Louis Pasteur

Floyd Curl Dr

Westgate 
Medical 
Center

Villa Rose 
Medical 

Plaza
Renal 

Associates 
P.A. 

Physicians 
Plaza II

Endeavor 
Clinic Trails

Physicians 
Plaza I

Urology 
Consultant

Medical 
Pavilion

PVA

Medical Center 
Tower II

Goletz, TY H 
MD; SA Retina 

Association

Medical Center 
Tower I

Center for 
Orthopedic 

Surgery

South Texas 
Medical Plaza

Pediatric 
Medicine, South 
Texas Women’s 

Healthcare

The STAR 
Center for 

Cancer 
Care

Floyd Curl Dr

Texas Neurosciences Institute
Bulow Biotech Prosthetics, 

Neurosurgical Associates 

UT School of 
Public Health

SITE

Hospitals

Medical services

Education

Legend:

DISCLAIMER
Although information has been obtained from sources deemed reliable, JLL does not make any guarantees, warranties or representations, express or implied, as to the completeness or accuracy as to the information contained herein. Any projections, opinions, assumptions or 
estimates used are for example only. There may be differences between projected and actual results, and those differences may be material. JLL does not accept any liability for any loss or damage suffered by any party resulting from reliance on this information. If the recipient of 
this information has signed a confidentiality agreement with JLL regarding this matter, this information is subject to the terms of that agreement. ©2021 Jones Lang LaSalle IP, Inc. All rights reserved.



Suite 120 
4,304 RSF

Suite 150 
3,179 RSF

DISCLAIMER
Although information has been obtained from sources deemed reliable, JLL does not make any guarantees, warranties or representations, express or implied, as to the completeness or accuracy as to the information contained herein. Any projections, opinions, assumptions or 
estimates used are for example only. There may be differences between projected and actual results, and those differences may be material. JLL does not accept any liability for any loss or damage suffered by any party resulting from reliance on this information. If the recipient of 
this information has signed a confidentiality agreement with JLL regarding this matter, this information is subject to the terms of that agreement. ©2021 Jones Lang LaSalle IP, Inc. All rights reserved.

For more information, contact:
Brian Kates

+1 210 293 6848
brian.kates@am.jll.com

Land Folkes

+1 210 839 2002
land.folkes@am.jll.com
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of  any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   
 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Jones Lang LaSalle Brokerage, Inc. 591725 jan.lighty@am.jll.com 214-438-6100

Bradley Stone Selner 399206 brad.selner@am.jll.com 214-438-6169

Brian Kates 630425

Email 

210-293-6848brian.kates@am.jll.com


