288 South Distribution Center

Available For |Lease 2020 2GR eyl By Er e W utnale!
Business Park

Highway 288 & Airport Blvd. | Houston, TX 77051

AVAILABLE FOR LEASE 2020

CENTRAL HOUSTON LOCATION WITH
EXTENSIVE HWY 288 VISIBILITY

PHASE | | +731,120 SF
PHASE Il | +814,000 SF

e +92-Acre Business Park with +1.54 Million SF
of Proposed Distribution Space

e Wil Entertain Sale, Lease, Design-Build or
Build-To-Suit Scenarios
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288 South Distribution Center
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<

137 TRAILER SPACES

BUILDING 1
731,120 SF

130 PARKING SPACES

45 TRAILER SPACES.

8200°

BUILDING
B 369,000SF
| 260 PARKING SPACES n+ w4l £

| 150 parKiNG spaces
163 PARKING SPACES
153 PARKING SPACES

56 TRAILER SPACES

e e
L, N

BUSINESS PARK FEATURES DISTRIBUTION BUILDING FEATURES
e +1.54 Million SF of Improvements at Completion e Cross-Dock Configurations
* Phase | e 185’ Truck Courts
Building I: +731,120 SF * Ability for Controlled Access Truck Courts
* Phaselll e 28°-32’ Clear Heights

Building 2: +445,000 SF
Building 3: +369,000 SF
e +92-Acre Proposed Master Planned Business Park
e Direct Access to W. Airport and Reed Road
e Extensive Visibility and Signage Along Hwy 288
e Central Location just South of the Texas Medical
Center and NRG Stadium

e | ED Warehouse Lighting
e 52’ x 45’ Column Spacing
e High Trailer and Employee Parking Ratios

Will Entertain Design-Build & Build-To-Suit Scenarios for Large Distribution Users
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Available For Lease 2020

288 South Distribution Center
+92 Acre Proposed Master Planned

Business Park
Highway 288 & Airport Blvd. | Houston, TX 77051

& Map ID Location Distance Drive Time
\ 1 Beltway 8 3 miles 6 minutes
Magnolla 2 Downtown 2 miles 4 minutes
The 3 CBD 10 miles 10 minutes
WOOdIandS 4 Turning Basin Terminal 13 miles 15 minutes
5 Energy Corridor 26 miles 26 miutes
Tomba” Spring 6 Barbours Cut Container Terminal 25 miles 25 minutes
7 Bayport Container Terminal 28 miles 38 miutes
Wa”er 8 Grand Parkway (Highway 99) 36 miles 39 minutes
9 Hwy 290 & Beltway 8 24 miles 30 minutes
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11-2-2015
/\'\\ Information About Brokerage Services

TREC Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
PORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e ASALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any

material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
o The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

PCR Brokerage Houston, LLC dba NAI Partners - 9003949  licensing@naipartners.com  713-629-0500

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Jon Silberman 389162 jon.silberman@naipartners.com 713-629-0500
Designated Broker of Firm License No. Email Phone

John Ferruzzo 432323 john.ferruzzo@naipartners.com 713-629-0500
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate

Clay Pritchett 502677 clay.pritchettt@naipartners.com 713-629-0500
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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