For Lease | Office (|t Sperry Van Ness.

Commercial Advisors, LLC

Downtown Professional Office
242 Church St. SE » Salem, OR 97301

Lease Overview

Available SF: 1,058 SF

Lease Rate: $1.40/SF + utilities &
janitorial

Building Size: 3,050 SF
Building Class: B
Year Built: 1966

Zoning: CBD

Cross Streets: Church Street Southeast
& Pringle Parkway
Southeast
Property Overview
Property Small downtown professional office with three (3) offices and a break area with rare onsite parking. Compatible

professional practice (legal, accounting, government relations, etc.) may arrange to share entry and conference
room with existing family law practice (co-owner of the subject property) making this even more attractive.

Location On the south end of the Central Business District, this downtown location offers onsite parking but is walking
distance to the State Capitol, Marion County Courthouse and many great Salem restaurants.

Presented by CURT ARTHUR, SIOR
503.588.0400
curt.arthur@svn.com
OR #910200259

AllL Sperry Van Ness® Offices Independently Owned & Operated. www.svhncommercialadvisors.com

The information listed above has been obtained from sources we believe to be reliable, however, we accept no responsibility for its correctness. 1



Office Property For Lease

Downtown Professional Office Location Maps
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All Sperry Van Ness® Offices Independently Owned & Operated.
The information listed above has been obtained from sources we believe to be reliable, however, we accept no responsibility for its correctness.



Office Property For Lease

Downtown Professional Office

242 Church St. SE | Salem, OR 97301

Total Population

Total Number of Households

Total Number of Persons per Household
Average House Value

Average Household Income

Median Age

Median Age - Male
Median Age - Female

Total Population - White
Total Percent - White

Total Population - Black
Total Percent - Black

Total Population - Asian
Total Percent - Asian

Total Population - Hawaiian
Total Percent - Hawaiian

Total Population - Indian
Total Percent - Indian

Total Population - Other
Total Percent - Other

Total Population - Hispanic
Total Percent - Hispanic

AllL Sperry Van Ness® Offices Independently Owned & Operated.

1 Mile

9,961

3,831
2.6
$201,301
$50,672

33.8
37.2
31.7

8,867
89.0%

78
0.8%

250
2.5%

57
0.6%

73
0.7%

278
2.8%

1,443
14.5%

Demographics Report

Office

3 Miles 5 Miles
92,398 234,242
35,580 88,172
2.6 2.7
$204,738 $207,130
$53,309 $55,214
36.1 34.9
35.2 33.7
37.4 36.5
78,575 192,750
85.0% 82.3%
1,313 3,168
1.4% 1.4%
1,507 5,400
1.6% 2.3%
653 2,473
0.7% 1.1%
1,662 5,988
1.8% 2.6%
5,427 15,358
5.9% 6.6%
18,671 51,682
20.2% 22.1%

www.svncommercialadvisors.com

The information listed above has been obtained from sources we believe to be reliable, however, we accept no responsibility for its correctness.



Office Property For Lease

Downtown Professional Office Demographics Map
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242 Church St. SE | Salem, OR 97301

1 Mile 3 Miles 5 Miles
Total Population 9,961 92,398 234,242
Total Number of Households 3,831 35,580 88,172
Average Household Income $50,672 $53,309 $55.214
Median Age 33.8 36.1 34.9

Radius Map

* Demographic information provided by BuildOut, LLC

www.svncommercialadvisors.com

The information listed above has been obtained from sources we believe to be reliable, however, we accept no responsibility for its correctness.

All Sperry Van Ness® Offices Independently Owned & Operated.



Office Property For Lease

Downtown Professional Office

A licensed real estate broker or principal real estate broker is required to
give a copy of an Initial Agency Disclosure Pamphlet to each consumer the
broker will represent. The pamphlet describes the legal relationship between
a broker and the consumer when the broker acts as the consumer’s “agent.”
Real estate brokers and principal real estate brokers have legal obligations,
called affirmative duties, to both buyers and sellers in a real estate transac-
tion
Oregon Revised Statute (ORS) 696.805 lists the affirmative duties of a li-
censed real estate broker or principal real estate broker acting as a seller’s
agent.
The affirmative duties of a broker or principal broker acting as a buyer’s
agent are found in ORS 696.810.
ORS 696.815(1) allows a real estate licensee to represent both the seller and
the buyer in a real estate transaction under a disclosed limited agency agree-
ment, provided there is full disclosure of the relationship under the agree-
ment.
Oregon Administrative Rules (OAR). adopted by the Oregon Real Estate
Agency, provide the form and content of the disclosures and the related pam-
phlet. OAR 863-015-0215 is set forth below for the convenience of licensees.
The Agency has provided a sample Initial Agency Disclosure Pamphlet after
the broken line that meets the requirements of OAR 863-015-0125.
863-015-0215
Initial Agency Disclosure Pamphlet
(1) For purpeses of this rule, “at first contact” means at the time the agent has
sufficient contact information about a person to be able to provide an initial
agency disclosure pamphlet to that person. Contact with a person includes,
but is not limited to contacts in person, by telephone, over the Internet, by
electronic mail, or by similar methods.
(2) An agent shall provide a copy of the initial agency disclosure pamphlet,
which complies with section (5) of this rule, at first contact with:
(a) A prospective party to a real property transaction; or
(b) An party seeking during the course of a real
property transaction.
(3) An agent must provide the initial agency disclosure pamphlet in a written
format by electronic mail, over the Internet, by USPS mail, facsimile, hand
delivery or similar delivery method.
(4) An agent need not provide a copy of the initial agency disclosure pam-
phlet to a party who has, or may be reasonably assumed to have, received a
copy of the pamphlet from another agent.
Revised 9/9/2013
(5) The initial agency disclosure pamphlet must contain: (a) The following
directed to the : (A) A licensed real estate broker or
principal broker must give a copy of the initial agency disclosure pamphlet at
first contact with a prospective party to a real property transaction or at first
contact with an party seeking ion during the course
of a real property transaction. (B) A licensed real estate broker or principal
broker need not provide a copy of the mitial agency disclosure pamphlet to
a party who has, or may be reasonably assumed to have, received a copy
of the pamphlet from another broker. (C) The pamphlet describes the legal
relationship between a broker and a consumer when the broker acts as the
constmer’s agent: and (D) The pamphlet is informational only and may not
be construed to be evidence of intent to create an agency relationship, as
provided in ORS 696.820. (b) A general definition of an agency relationship
and the three real estate agency relationships of seller’s agent, a buyer’s agent
and a disclosed limited agent. (¢) The definition of ““confidential information™
in ORS 696.800. (d) The affirmative duties and responsibilities of a seller’s
agent under ORS 696.805. () The affirmative duties and responsibilities of
a buyer’s agent under ORS 696.810. (f) The affirmative duties and respon-
sibilities of a disclosed limited agent who represents both the buyer and the
seller in a transaction under ORS 696.815. (g) The following statement to the
consumer, “Whether you are a buyer or seller, you cannot make a licensee
your agent without the licensee’s knowledge and consent, and an agent can-
not make you a client without your knowledge and consent.”
(6) The Real Estate Agency will make available a sample of an initial agency
disclosure pamphlet that complies with section (5) of this rule on the Agen-
cy’s website.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a licensed
real estate broker or principal broker (the “agent”) agrees to act on behalf
of a buyer or a seller (the “client™) in a real estate transaction. Oregon law
provides for three types of agency relationships between real estate agents
and their elients:

Seller’s Agent — Represents the seller only.

Buyer’s Agent -- Represents the buyer only.

Disclosed Limited Agent -- Represents both the buyer and seller, or multiple
buyers who want to purchase the same property. This can be done only with
the written permission of all clients.

The actual agency relationships between the seller. buyer and their agents in a
real estate transaction must be acknowledged at the time an offer to purchase
is made. Please read this pamphlet carefully before entering into an agency
relationship with a real estate agent.

Definition of “Confidential Information™

Generally, hcensees must mmmmu conﬁd.enual information about their cli-
ents. “Confi i s it 1o a real estate
licensee o the licensee’s agent by the buyer or seller of one to four residen-
tial units regarding the real property transaction, including but not limited to
price, terms, financial qualifications or motivation to buy or sell. “Confiden-
tial information” does not mean information that:

(1) The buyer instruets the licensee or the licensee’s agent to disclose about
the buyer to the seller, or the seller instructs the licensee or the licensee’s
agent to disclose about the seller to the buyer; and

(2) The licensee or the licensee’s agent knows or should know failure to dis-
close would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only
the seller unless the seller agrees in writing to allow the agent to also repre-
sent the buyer.

An agent who represents only the seller owes the following affirmative duties
to the seller. the other parties and the other parties’ agents involved in a real
estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the property
1s subject to a contract for sale or the buyer is already a party to a contract
to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily
ascertainable to a party.

Aseller’s agent owes the seller the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or
on behalf of the seller:

(3) To be loyal to the seller by not taking action that is adverse or detrimental
to the seller’s interest in a transaction;

(4) To disclose in a timely manner to the seller any conflict of interest, exist-
ing or contemplated;

(5) To advise the seller to seek expert advice on matters related to the transac-
tion that are beyond the agent’s expertise:

(6) To maintain confidential information from or about the seller except nnder
subpoena or court order, even after ination of the agency i I
and

(7) Unless agreed otherwise in writing, to make a continuous, good faith ef-
fort to find a buyer for the property, except that a seller’s agent is not required
to seek additional offers to purchase the property while the property is subject
to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The
affirmative duty listed in (7) can only be waived by written agreement be-
tween seller and agent.

Under Oregon law, a seller’s agent may show properties owned by another
seller to a prospective buyer and may list competing properties for sale with-
out breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that
are outsnde the scope of the agent’s expertise, including but not limited to

SAMPLE INITIAL AGENCY DISCLOSURE PAMPHLET

Consumers: This pamphlet describes the legal obligations of Oregon real
estate licensees to consumers. Real estate brokers and principal real estate
brokers are required to provide this information to you when they first contact
you. A licensed real estate broker or principal broker need not provide the
pamphlet to a party who has, or may be reasonably assumed to have, received
a copy of the pamphlet fiom another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to
you may be interpreted as evidence of infent to create an agency relationship
between you and a broker or a principal broker.

Sperry Van Ness

of the condition of property, the legal status of the title or the
seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent
only. The buyer’s agent is not representing the seller. even if the buyer s agent
is receiving compensation for services rendered, either in full or in part, from
the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties
to the buyer, the other parties and the other parties’ agents involved in a real
estate transaction:

(1) To deal honestly and in good faith;

Disclosures

INITIAL AGENCY DISCLOSURE PAMPHLET
INFORMATION FOR REAL ESTATE BROKERS AND PRINCIPAL BROKERS

(2) To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the property
is subject to a contract for sale or the buyer is already a party to a contract
to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily
ascertainable to a party.

Abuyer’s agent owes the buyer the following affimative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or
on behalf of the buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental
to the buyer’s interest in a transaction;

(4) To disclose in a timely manmer to the buyer any conflict of interest, exist-
ing or contemplated;

(5) To advise the buyer to seek expert advice on matters related to the transac-
tion that are beyond the agent’s expertise;

(6) To maintain confidential information from or about the buyer except un-
der subpoena or court order, even after tenmination of the agency relation-
ship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith ef-
fort to find property for the buyer, except that a buyer’s agent is not required
to seek additional properties for the buyer while the buyer is subject to a
contract for purchase.

None of these affinative duties of an agent may be waived, except (7). The
affirmative duty listed in (7) can only be waived by written agreement be-
tween buyer and agent.

Under Oregon law, a buyer's agent may show pmpemes in which the buyer is
interested to other buyers without an duty
to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that
are outside the scope of the agent’s expertise, including but not limited to
investigation of the condition of property. the legal status of the title or the
seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than One Cli-
ent in a Transaction

One agent may represent both the seller and the buyer in the same transac-
tion, or multiple buyers who want to purchase the same property, only under
a wtten “Disclosed Limited Agency Agreement” signed by the seller and
buyer(s).

Disclosed Limited Agents have the following duties to their clients:

(1) To the seller, the duties listed above for a seller’s agent:

(2) To the buyer, the duties listed above for a buyer’s agent; and

(3) To both buyer and seller, except with express written permission of the
respective person. the duty not to disclose to the other person:

(a) That the seller will accept a price lower or terms less favorable than the
listing price or terms;

(b) That the buyer will pay a price greater or terms more favorable than the
offering price or terms; or

(¢) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that
are outside the scope of the agent’s expertise.

When different agents associated with the same principal broker (a real estate
licensee who supervises other agents) establish agency relationships with dif-
ferent parties to the same transaction, only the principal broker will act as
a Disclosed Limited Agent for both the buyer and seller. The other agents
continue to represent only the party with whom the agents have already es-
tablished an agency relationship unless all parties agree otherwise in writ-
ing. The prineipal real estate broker and the real estate licensees representing
either seller or buyer shall owe the following duties to the seller and buyer:
(1) To disclose a conflict of interest in writing to all parties:

(2) To take no action that is adverse or detrimental to either party’s interest
in the transaction; and

(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent
knows or should know that failure to disclose would constitute fraudulent
misrepresentation.

You are encouraged to discuss the above information with the licensee de-
livering this pamphlet to you. If you intend for that licensee, or any other
Oregon real estate licensee, to represent you as a Seller’s Agent, Buyer’s
Agent, or Disclosed Limited Agent, you should have a specific discussion
with the agent about the nature and scope of the agency relationship. Whether
you are a buyer or seller. you cannot make a licensee your agent without the
licensee’s knowledge and consent, and an agent cannot make you a client
without your knowledge and consent.

Revised 9/9/2013

The material in this Ir Offering is furnished solely for the purpose of considering
the purchase of the property within and is not to be used for any other purpose. This information should not,
under any circumstances, be photocopied or disclosed to any third party without the written consent of Sperry
gan Ness or Owner, or used for any purpose whatsoever other than to evaluate the possible purchase of the
roperty.

The only party authorized to represent the Property Owner (“Owner”) in connection with the sale of the Property
is the Sperry Van Ness Advisor listed in this propesal, and no other persan is authorized by the Owner to provide
any information or to make any representations other than in this Offering Ifthe
person receiving these materials does not choose to pursue a purchase of the Property, this Offering Brochure
must be returned to Sperry Van Ness.

Neither the Sperry Van Ness Advisor nor the Owner make any representation or warranty, express or implied,
as to the accuracy or completeness of the information contained herein, and nothing contained herein is or
shall be relied upon as a promise or repr ion as to the future perf of the Property. This Offering
Brochure may include certain statements and estimates by Sperry Van Ness with respect to the projected future
performar\ce of the Property. TheseAssumptlons may or may not be proven to be correct, and there can be no

rance that such will be . Further, the Sperry Van Ness Advisor and the Owner disclaim
any and all I|ab||||y for ions or d or implied, i in or omitted from this
Investment Offering Brochure, or any other written or uraf communication transmitted or made available to the
recipient. The recipient shall be entitled to rely solely on those representations warranties that may be made to
itin any final, fully executed and delivered Real Estate Purchase Agreement between it and Owner.

All Sperry Van Ness® Offices Independently Owned & Operated.

Disclaimer | Confidentiality

The information contained herein is subject to change without notice and the recipient of these materials
shall not look to Owner or the Sperry Van Ness Advisor, nor any of their officers, employees, representauves‘
ndependent contractors or affiliates, for the accuracy or comy thereof. of this Ir

Offering Brochure are advised and enmuraged to conduct their own comprehensive review and analysis of
the Property.

This Investment Offering Brochure is a solicitation of interest only and is not an offer to sell the Property. The
Owner expressly reserves the right, at its sole discretion, to reject any or all expressions of interest to purchase
the Property and expressly reserves the right, at its sole with any entity,
for any reason, at any time with or without notice. The Owner shall have no legal commitment or obligation
to any entity reviewing the Investment Offering Brochure or making an offer to purchase the Property unless
and until the Owner executes and dehvers a signed Real Es(ale urchase Agreement on terms acceptable
to Owner, in Owner's sole an offer, will be deemed to have
acknowlex ged the foregoing and agreed to release the Owner and the Speny Van Ness Advisor from any
liability with respect thereto.

To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective
purchaser should not rely on any such correspondence or statements as binding Owner. Only a fully executed
Real Estate Purchase Agreement shall bind the property and each prospective purchaser proceeds at its own
risk.

www.svncommercialadvisors.com

The information listed above has been obtained from sources we believe to be reliable, however, we accept no responsibility for its correctness.



