
San Antonio, Texas 78249

Property Highlights
• Great location on high-traffic Babcock Road

• Open floor plan to customize

• New Construction

• Successful dental practice next door

• Willing to divide

Traffic Count
• Babcock Road: 22,858 VPD

(CoStar 2017)

• Spring Time Drive: 2,928 VPD
(CoStar 2017)

Lease Rate
• $34.00 PSF/Yr Gross Lease

NAI Partners
1020 NE Loop 410, Suite 810
+1 210 446 3655

NO WARRANTY OR REPRESENTATION, EXPRESS OR IMPLIED, IS MADE AS TO THE ACCURACY OF THE INFORMATION CONTAINED HEREIN, AND THE SAME IS SUBMITTED SUBJECT TO ERRORS, OMISSIONS, CHANGE OF PRICE, RENTAL OR OTHER
CONDITIONS, PRIOR SALE, LEASE OR FINANCING, OR WITHDRAWAL WITHOUT NOTICE, AND OF ANY SPECIAL LISTING CONDITIONS IMPOSED BY OUR PRINCIPALS NO WARRANTIES OR REPRESENTATIONS ARE MADE AS TO THE CONDITION OF THE
PROPERTY OR ANY HAZARDS CONTAINED THEREIN ARE ANY TO BE IMPLIED.

www.naipartners.com

±5,000 SF

For Lease

Office/Medical

6510 Babcock Road

Joe DeCola
Vice President, Retail
+1 210 702 3952
joe.decola@naipartners.com

Jorge Martinez
Office Project Leasing, San Antonio
+1 210 384 2346
jorge.martinez@naipartners.com

Area Retailers
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For Lease

6510 Babcock Rd.
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For Lease

6510 Babcock Rd.

1,500 - 5,000 SF
(Divisible Spaces)

2,928 VPD
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* Demographic data derived from 2010 US Census

For Lease

6510 Babcock Rd.

Population 1 Mile 2 Miles 3 Miles
TOTAL POPULATION 14,348 44,313 93,262

MEDIAN AGE 33.0 32.9 32.0

MEDIAN AGE (MALE) 30.7 30.3 30.2

MEDIAN AGE (FEMALE) 35.2 34.7 33.3

Households & Income 1 Mile 2 Miles 3 Miles
TOTAL HOUSEHOLDS 5,567 17,269 38,661

# OF PERSONS PER HH 2.6 2.6 2.4

AVERAGE HH INCOME $64,854 $68,905 $65,589

AVERAGE HOUSE VALUE $163,036 $165,647 $171,148

Ethnicity 1 Mile 2 Miles 3 Miles
% HISPANIC 52.6% 47.2% 44.5%

Race 1 Mile 2 Miles 3 Miles
% WHITE 77.1% 74.5% 73.8%

% BLACK 4.9% 4.9% 5.5%

% ASIAN 6.5% 7.3% 7.8%

% HAWAIIAN 0.1% 0.1% 0.1%

% INDIAN 0.7% 0.5% 0.4%

% OTHER 8.0% 9.9% 9.6%
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Information About Brokerage Services
Texas law requires all real estate licensees to give the following information about

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
● A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
● A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
● Put the interests of the client above all others, including the broker's own interests;
● Inform the client of any material information about the property or transaction received by the broker;
● Answer the client's questions and present any offer to or counter-offer from the client; and
● Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
● Must treat all parties to the transaction impartially and fairly;
● May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
● Must not, unless specifically authorized in writing to do so by the party, disclose:

○ that the owner will accept a price less than the written asking price;
○ that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
○ any coincidental information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
● The broker's duties and responsibilities to you, and your obligations under the representation agreement.
● Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Licensed Broker /Broker Firm Name or  License No.     Email Phone
Primary Assumed Business Name

 License No. Phone

 License No. Phone

Sales Agent/Associate's Name  License No.     Email Phone

   Date

   Information available at www.trec.texas.gov

     Produced with zipForm® by zipLogix  18070 Fifteen Mile Road, Fraser, Michigan 48026    www.zipLogix.com

PCR Brokerage San Antonio, LLC dba NAI Partners 9003952 (713) 629-0500

Randy Wilhelm 409495 randy.wilhelm@naipartners.com (713) 985-4626
Designated Broker of Firm 
Clare Flesher 473601

    Email
clare.flesher@naipartners.com (210) 384-2342

Licensed Supervisor of Sales Agent/
Associate

    Email

   Buyer/Tenant/Seller/Landlord Initials

Regulated by the Texas Real Estate Commission

PCR Brokerage San Antonio, LLC dba NAI Partners, 1020 NE Loop 410, Suite 810, San Antonio, TX 78209   Phone: (210) 446-3655

Joe DeCola 676437
   

joe.decola@naipartners.com (210) 702-3952




