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. PROPERTY SUMMARY
i3'754 SI: Offlce > + 3,754 SF Office conversion property.

Key Map: 252N

c - > Two buildi taining:
25910 Oak Ridge Drive Pt ot e
3 - Large Conference Room.
Sprlng' TX 77380 - Reception Area.
- Full Kitchen.
- 2.5 Bathrooms.

TOM CONDON, JR.
o Senior Vice President

3 +1713 830 4007 > Additional +160 SF Storage building included.
Tom.Condon.Jr@colliers.com

OFFERING

> Property being offered in its “AS IS” condition.
JOHN PARSLEY Furniture is not included in the deal.
Principal & Director
+1 713 830 2140 SALES PRICE: $695,000 (+$185 PSF)

John.Parsley@colliers.com

SITE: +0.55 Acres with parking upfront.
COLLIERS INTERNATIONAL
Colliers | 1790 Hughes Landing Blvd., Ste 250 Owner may consider a lease under the following terms:
NTERNATIONAL - The Woodlands, Texas 77380 $18.50 PSF Modified Gross with minimum 36 month Term;

+1 713 222 2111 (main) Landlord responsible for Property Taxes and
colliers.com/texas

Lawn/Landscaping maintenance.




For Sale Colliers
25910 Oak Ridge Drive, Spring, Tx 77380

2018 DEMOGRAPHICS COMMENTS

> Excellent Demographics.

£\

Great Space for Small Business that

2018 1 mile 3 mile 5 mile needs a Large Professional Presence in
Estimate radius radius radius The Woodlands!

> Location in the Oak Ridge Business

Population 12,638 60,684 162,495 District, with easy access to Interstate
45, Hardy Toll Rd, Grand Parkway
Average HH and The Woodlands.
90,299 113,944 116,568 . .
Income 2 2 2 > Seacoast Commerce Bank SBA Financing.
Households 5,035 24,480 60,693

CONTACT OUR ADVISORS

State Forest Woodloch

TOM CONDON, JR.

Senior Vice President

+1 713 830 4007
Tom.Condon.Jr@colliers.com

Sleepy Hollow:

The Chateau
Woodlands Woods

JOHN PARSLEY

Principal & Director

+1 713 830 2140
John.Parsley@colliers.com

low

COLLIERS INTERNATIONAL

1790 Hughes Landing Blvd., Ste 250
The Woodlands, Texas 77380

+1 713 222 2111 main
www.colliers.com/texas

Colliers

INTERNATIONAL



https://s3.us-east-2.amazonaws.com/colliershouston/KCarter+/Condon/SEACOAST+COMMERCE+BANK+SBA+Financing.pdf
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

EOUAL HOUSINC
OPPORTUNITY
TYPES OF REAL ESTATE LICENSE HOLDERS:
« A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
o A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
« Put the interests of the client above all others, including the broker’s own interests;
« Inform the client of any material information about the property or transaction received by the broker;
« Answer the client's questions and present any offer to or counter-offer from the client; and
« Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each parly to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
« Must treat all parties to the transaction impartially and fairly;
« May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
« Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
« The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
« Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Colliers International
Houston, Inc. 29114 houston.info@colliers.com (713)222-2111

Licensed Broker/Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Gary Mabray 138207 gary.mabray@colliers.com (713)830-2104
Designated Broker of Firm License No. Email Phone
Patrick Duffy, MCR 604308 patrick.duffy@colliers.com (713)830-2112
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate

_Tom Condon, Jr. 419324 tom.condon.jr@colliers.com (713)830-4007
Sales Agent/Associate's Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Colliers International | 1790 Hughes Landing Blvd, Suite 250 | The Woodlands, TX 77380 | Main +1 713 222 2111 | Fax +1 713 830 2118 | www.colliers.com

This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees,
representations or warranties of any kind, expressed or implied, regarding the information including, but not limited to, warranties of content, accuracy and

reliability. Any interested party should undertake their own inquiries as to the accuracy of the information. Colliers International excludes unequivocally all
inferred or implied terms, conditions and warranties arising out of this document and excludes all liability for loss and damages arising there from. This publication
is the copyrighted property of Colliers International and/or its licensor(s). ©2018. All rights reserved.




