
FOR SALE

Northwest 100 
Office Park
75,289 square foot atrium style 
building sits on 3.53 acres and is 
located in Houston’s northwest office 
submarket. The single-tenant building 
was built in 1982 and renovated in 2006.
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•	75,289 Total SF

•	3.53 Acres

•	Parking: 3.4/1,000 Surface parking

•	Class B two-story atrium style building

•	Upgraded Security – Electronic Badge System 
Throughout | Interior and Exterior Cameras

•	Building Automation System for HVAC

•	RTU-3 Variable Vent Control System

•	On-Site Generator

•	Class A Buildout – Above Standard

$4.56M

BUILDING FEATURES

ASKING PRICE:

RECENT CAPITAL IMPROVEMENTS

•	 Elevator Modernization – Completed 2020

•	 Full LED Light Conversion – Completed 2020

•	 Sky Light Replacement – Completed 2019

•	 New Roof (and added insulation) – Completed 2016



SECOND STORY FLOOR PLAN
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EXTERIOR PHOTOS
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INTERIOR PHOTOS
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   INVENTORY DIRECT VACANCY  SUBLEASE 
VACANCY  VACANCY   VACANCY RATE (%) NET ABSORPTION 

(SF)
RENTAL 

RATE

CLASS # OF 
BLDGS.

TOTAL 
(SF) (SF) RATE 

(%) (SF) RATE 
(%)

TOTAL 
(SF) Q3-2020 Q2-2020 Q3-2020 Q2-2020 AVG  

($/SF)

NORTHWEST AND NORTHWEST OUTLIER
A 11 2,100,770 685,578 32.6% 3,490 0.2% 689,068 32.8% 30.7% 35,129 21,866 $24.91
B 72 5,552,858 863,614 15.6% 13,602 0.2% 877,216 15.8% 16.3% 30,381 -33,463 $19.83
C 32 1,290,686 68,243 5.3% 0 0.0% 68,243 5.3% 5.5% 3,376 0 $13.76
Total 115 8,944,314 1,617,435 18.1% 17,092 0.2% 1,634,527 18.3% 17.8% 68,886 -11,597 $21.73
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This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees, representations 
or warranties of any kind, expressed or implied, regarding the information including, but not limited to, warranties of content, accuracy and reliability. Any interested 
party should undertake their own inquiries as to the accuracy of the information. Colliers International excludes unequivocally all inferred or implied terms, condi-
tions and warranties arising out of this document and excludes all liability for loss and damages arising there from. This publication is the copyrighted property of 
Colliers International and/or its licensor(s). ©2020. All rights reserved.
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents

sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker 
represents): 
• Put the interests of the client above all other, including the broker’s own interest;
• Inform the client of any material information about the property or transaction received by the broker;
• Answer the client’s questions and present any offer to or counter-offer from the client; and
• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent 
through an agreement with the owner, usually in a written listing to sell or property management agreement. 
An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any 
material information about the property or transaction known by the agent, including information disclosed 
to the agent or subagent by the buyer or buyer’s agent/

AS AGENT FOR BUYER/TENANT: The broker becomes the buyers/tenant’s agent by agreeing to 
represent the buyer, usually though a written representation agreement. A buyer’s agent must perform the 
broker’s minimum duties above and must inform the buyer of any material information about the property or 
transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH – INTERMEDIARY: To act as an intermediary between the parties the broker must 
first obtain the written agreement of each party to the transaction. The written agreement must state who 
will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an 
intermediary. A broker who acts as an intermediary: 
• Must treat all parties to the transaction impartially and fairly;
• May, with the parties’ written consent, appoint a different license holder associated with the broker to

each party (owner and buyer) to communicate with, provide opinion and advice to, and carry out the
instructions of each party to the transaction.

• Must not, unless specifically authorized in writing to do so by the party, disclose:
• That the owner will accept a price less than the written asking price;
• That the buyer/tenant will pay a price greater than the price submitted in a written offer;

and
• Any confidential information or any other information that a party specifically instructs the

broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an 
agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and 
must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD  BE IN 
WRITING AND CLEARLY ESTABLISHED: 
• The broker’s duties and responsibilities to you, and your obligations under the representation 

agreement.
• Who will pay the broker for services provided to you, when payment will be made and how the

payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposed. It 
does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice 
below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about brokerage services to 

prospective buyers, tenants, sellers and landlords. 

__________________________ ______ ______________________ ________________

Licensed Broker/Broker Firm Name 
or Primary Assumed Business Name 

License No. Email Phone 

__________________________ ______ ______________________ ________________

Designated Broker of Firm License No. Email Phone 

__________________________ ______ ______________________ ________________

Licensed Supervisor of Sales 
Agent/Associate 

License No. Email Phone 

__________________________ ________________

Sales Agent/Associate’s Name License No. Phone 

____________ _____________ _______________

Buyer/Tenant/Seller/Landlord Initials Date 
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