
LOCATED IN SAN MARCOS

320 Barnes
6,255 SF AVAILABLE

3 2 0  BAR NES  DR IVE  |  SA N  MA RCOS ,  TX  |  78666

www.liveoak.com



320 Barnes
6,255 SF AVAILABLE

3 2 0  BAR NES  DR IVE  |  SA N  MA RCOS ,  TX  |  78666

Ryan Whalen
512.803.9928
rwhalen@liveoak.com

Dax Benkendorfer
512.848.2581
dax@liveoak.com

Doug Thomas
512.695.3985
doug@liveoak.com

A B O U T  3 2 0  B A R N E S

320 Barnes Drive (“320 Barnes”) is a well located, 
stabilized, multi-tenant, small bay flex/showroom 
industrial building totaling 32,475 square feet located 
on 5 acres just south of Wonder World Drive and 
located one block to the west of I-35 with excellent 
access to and from the interstate.

		
320 BARNES DRIVE
•	 Suite 109:		  6,255 SF - Available 9/1/2022
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SUITE 109

Square Feet			   6,255 SF 

Loading			   10’ x 14’ Overhead Door

Clear Heights			   20’

Office/Warehouse		  100% Office

Parking			   3.33/1000

Available Beginning		  9/1/2022

Suite 109
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FOR MORE INFORMATION CONTACT:
ROBERT MCGEE, SIOR, PRINCIPAL  | (713) 744-7408

JUSTIN TUNNELL, PRINCIPAL  | (713) 744-7431
CHASE CRIBBS, SIOR, PRINCIPAL  | (713) 744-7426 3

REGIONAL OVERVIEW

Over the previous 7 years, growth in the Greater San 
Marcos area, has outpaced the Austin MSA and the 
State of Texas in annual Job Count increase, Average 
Annual Businesses Established, and Labor Force
Increase. The current population in a 45-mile radius is 
2,887,378 with a labor force of over 1,500,000. Many 
industries types are located in the region with

Defense, Business Support Services, Regional
Distribution, Information Technology, Life Sciences, 
Material Sciences, and Destination Attractions. 

The Greater San Marcos Region also has a talented 
workforce as home to Texas State University (38,500 
students), Gary Job Corps (largest job corps program 
in America), and Austin Community College. 

More information about the region can be found at 
WWW.GREATERSANMARCOSTX.COM

 

    DISTANCE FROM 
          320 BARNES

New Braunfels	  	 16 miles

Austin 			  20 miles

San Antonio 	  	 39 miles

Corpus Christi 		 165 miles

Laredo 			  210 miles

Dallas/Ft.Worth 	 220 miles
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TYPES O
F REAL ESTATE LICEN

SE H
O

LDERS: 


A BRO
KER is responsible for all brokerage activities, including acts perform

ed by sales agents sponsored by the broker.


A SALES AG
EN

T m
ust be sponsored by a broker and w

orks w
ith clients on behalf of the broker.

A BRO
KER’S M

IN
IM

U
M

 DU
TIES REQ

U
IRED BY LAW

 (A client is the person or party that the broker represents): 


Put the interests of the client above all others, including the broker’s ow
n interests; 


Inform

 the client of any m
aterial inform

ation  about the property or transaction received by the broker;


Answ
er the client’s questions and present any offer to or counter-offer from

 the client; and


Treat all parties to a real estate transaction honestly and fairly. 

A LICEN
SE HO

LDER CAN
 REPRESEN

T A PARTY IN
 A REAL ESTATE TRAN

SACTIO
N

: 

AS AGEN
T FO

R O
W

N
ER (SELLER/LAN

DLO
RD):  The broker becom

es the property ow
ner's agent through an agreem

ent w
ith the 

ow
ner, usually in a w

ritt
en listing to sell or property m

anagem
ent agreem

ent. An ow
ner's agent m

ust perform
 the broker’s m

inim
um

 
duties above and m

ust inform
 the ow

ner of any m
aterial inform

ation about the property or transaction know
n by the agent, including 

inform
ation disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AG
EN

T FO
R BU

YER/TEN
AN

T:  The broker becom
es the buyer/tenant's agent by agreeing to represent the buyer, usually through a 

w
ritt

en representation agreem
ent. A buyer's agent m

ust perform
 the broker’s m

inim
um

 duties above and m
ust inform

 the buyer of any 
m

aterial inform
ation about the property or transaction know

n by the agent, including inform
ation disclosed to the agent by the seller or 

seller’s agent. 

AS AG
EN

T FO
R BO

TH - IN
TERM

EDIARY:  To act as an interm
ediary betw

een the parties the broker m
ust first obtain the w

ritt
en 

agreem
ent of each party to the transaction. The w

ritt
en agreem

ent m
ust state w

ho w
ill pay the broker and, in conspicuous bold or 

underlined print, set forth the broker's obligations as an interm
ediary. A broker w

ho acts as an interm
ediary:   


M

ust treat all parties to the transaction im
partially  and fairly;


M

ay, w
ith the parties' w

ritt
en consent, appoint a different license holder associated w

ith the broker to each party (ow
ner and

buyer) to com
m

unicate w
ith, provide opinions and advice to, and carry out the instructions of each party to the transaction. 


M

ust not, unless specifically authorized in w
riting to do so by the party, disclose: 

ᴑ 
that the ow

ner w
ill accept a price less than the w

ritten asking price;
ᴑ 

that the buyer/tenant w
ill pay a price greater than the price subm

itted in a w
ritten offer;  and

ᴑ 
any confidential inform

ation or any other inform
ation that a party specifically instructs the broker in w

riting not to
disclose, unless required to do so by law

. 

AS SU
BAG

EN
T: A license holder acts as a subagent w

hen aiding a buyer in a transaction w
ithout an agreem

ent to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and m

ust place the interests of the ow
ner first.   

TO
 AVO

ID DISPU
TES, ALL AG

REEM
EN

TS BETW
EEN

 YO
U

 AN
D A BRO

KER SHO
U

LD BE IN
 W

RITIN
G AN

D CLEARLY ESTABLISH: 


The broker’s duties and responsibilities to you, and your obligations under the representation agreem
ent. 


W

ho w
ill pay the broker for services provided to you, w

hen paym
ent w

ill be m
ade and how

 the paym
ent w

ill be calculated.

LICEN
SE HO

LDER CO
N

TACT IN
FO

RM
ATIO

N
: This notice is being provided for inform

ation purposes. It does not create an obligation for 
you to use the broker’s services. Please acknow

ledge receipt of this notice below
 and retain a copy for your records. 

Inform
ation About Brokerage Services 

Texas law
 requires all real estate license holders to give the follow

ing inform
ation about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm
 

License N
o. 

Em
ail 

Phone 

Licensed Supervisor of Sales Agent/
Associate  

License N
o. 

Em
ail 

Phone 

Licensed Broker /Broker Firm
 N

am
e or 

Prim
ary Assum

ed Business N
am

e    
License N

o. 
Em

ail 
Phone 

Regulated by the Texas Real Estate  Com
m

ission 
  Inform

ation available at w
w

w
.trec.texas.gov 

     IABS 1-0 

D
ate 

Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s N
am

e 
License N

o. 
Em

ail 
Phone 

Live
O

ak
-G

ottesm
an,LLC

590102
doug@

liveoak.com
512.472.5000

D
oug

Thom
as

515612
doug@

liveoak.com
512.472.5000


